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Aspivix is modernizing gynecology with carevix®, the only clinically proven, non-traumatic alternative to the cervical tenaculum used during intrauterine device (IUD) procedures. Clinically proven to reduce pain by up to 73% and bleeding by 83%, carevix® addresses one of the main barriers preventing more than 30% of women from choosing IUDs, one of the most effective contraceptive solutions available. Recognized among TIME Magazine’s Best Inventions of 2024, Aspivix combines strong societal impact, global scalability, and the potential for attractive financial returns in a fast-growing MedTech market. Join us making a difference!
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The valuation of Aspivix has been set at €26,318,642 with a price per share of €0.873. The share subscription price in CHF will be determined duly according to current exchange rates before executing the capital increase.
Overview: Aspivix
Valuation26.318.642€
Estimated return x7
% Offered 2.48%
Estimated exit2029
Carevix® reduces pain by 73% and bleeding by 83% during IUD procedures, improving outcomes and patient experience.
94% of patients rated their experience positively across more than 1,300 documented clinical use cases of carevix®.
Our partnerships with Bayer in 2 countries including Switzerland highlights carevix®’s potential to transform the Intrauterine Device (IUD) market.
Addressing a $4B market, Aspivix tackles pain barriers to contraception, reducing unintended pregnancies.
Recognized by TIME among the 200 Best Inventions of 2024 for advancing women’s healthcare, and by BILAN.CH as one of Western Switzerland’s 10 potential unicorns in 2026.
Aspivix: Redefining Women’s Healthcare
Every year, millions of women avoid intrauterine devices (IUDs), despite being more than 99% effective — because of the pain associated with current placement techniques. This contributes to approximately 121 million unintended pregnancies annually, with major personal, medical and societal consequences.
Aspivix is transforming this experience with carevix®, a modern, non-traumatic device designed to replace the outdated cervical tenaculum — a sharp, clamp-like instrument still routinely used to stabilize the cervix during gynecological procedures. Using gentle suction instead of traumatic hooks, carevix® significantly improves the patient experience while maintaining the safety, precision and reliability required by healthcare professionals.
Why Invest in Aspivix?
1. Regulatory Excellence
carevix® is FDA-cleared in the United States, CE Mark-approved under MDR, and authorized in the UK, Switzerland and Brazil, enabling rapid international deployment.
2. Strong Clinical Validation
· 73% reduction in pain
· 83% reduction in bleeding
· Clinical benefits demonstrated in a randomized controlled trial (RCT)
· More than 1,300 procedures documented through large real-world evidence (RWE) programs across 9 countries
3. Clear Market Need
More than 30% of women avoid IUDs because of fear of pain. carevix® directly addresses this barrier and supports access to one of the world’s most effective contraceptive methods.
Hear it from one of our investors:
4. Commercial Momentum
carevix® is now commercialized in the US and 13 countries globally, with commercial launch underway in Germany and strong early traction in Switzerland, including approximately 10% market penetration and more than 21% repeat customers within a short timeframe. Revenue generated mainly from Switzerland and the Netherlands reached nearly USD 330k in 2025 and target USD 1.5M in 2026.
Hear it from one of our investors:
5. Strategic Validation
A collaboration, in 2 countries, with Bayer, the global leader in women’s health and IUDs, reinforces the strategic relevance and commercial potential of carevix®.
6. Sustainability
Aspivix is actively reducing its environmental footprint and developing next-generation products integrating bio-sourced materials and more sustainable manufacturing approaches.
Series B2 Positioning
This financing round represents the natural continuation of Aspivix’s successful Series B1 conducted in 2024–2025, which enabled the company to transition from early clinical validation to a substantially strengthened evidence base and initial commercial traction.
Since then, Aspivix has expanded its scientific leadership through multiple new studies and two major RWE publications in BMJ Sexual & Reproductive Health and the International Journal of Gynecology & Obstetrics in 2025. The company has simultaneously strengthened its regulatory position, broadened clinical indications, and accelerated international commercialization.
The objective of Series B2 is clear:
· accelerate commercial growth, and reach key value inflection points, including $1.5M annual revenue
· reinforce strategic partnerships,
· expand clinical adoption, including new fertility-related indications, by enrolling first patient into fertility related clinical studies (Hyfosy & IUI),
· and reach key value inflection points in R&D, including the FDA submission/clearance of carevix evo.
These milestones are expected to position Aspivix for either a major financing round or a strategic acquisition opportunity.
Supported by a highly experienced team, growing international traction, strong operational readiness and a technology recognized among TIME Magazine’s Best Inventions of 2024, Aspivix combines strong societal impact, global scalability, and the potential for attractive investor returns in a rapidly growing women’s health market.
By investing in Aspivix, you’re contributing to a future where women have better access to gentle, effective contraceptive solutions. Together, we can empower millions and make a lasting social impact while driving meaningful returns.
Join us in making a difference.
In Capital Cell's own words
Aspivix is tackling a long-neglected problem in women’s health: the “tenaculum,” a sharp-hooked tool used for over 200 years to stabilize the cervix. This tool is used in 120 million procedures annually (such as IUD insertions and biopsies), yet it causes significant pain for nearly 90% of women. This isn’t just a comfort issue-fear of the procedure prevents millions of women from choosing effective contraception. Aspivix’s device, Carevix®, replaces these painful hooks with a gentle vacuum technology, turning a traumatic procedure into a painless one. Because the tenaculum is used universally, the potential to replace it represents a multi-billion dollar revenue opportunity.
The investment is heavily de-risked through FDA clearance and CE marking. Since the 2025 Series B1 round (where Aspivix raised ~€2.7M with Capital Cell’s support with ~€500k) the company has successfully transitioned from clinical validation to commercial momentum, surpassing 10,000 procedures and 1,300 documented cases. With a significantly strengthened evidence base and a ‘plug-and-play’ design that requires no new capital equipment or change in physician technique, Carevix® is now primed for rapid, seamless integration into global hospital workflows.
The commercial timing is aligned with recent policies, as recent CDC and ACOG guidance now emphasizes the need for pain reduction during IUD insertion. With a high-margin recurring revenue model (88% gross margin in the US) and a 21% repeat customer rate already established in its pilot market, Aspivix is positioned as a prime acquisition target for global players like CooperSurgical, Bayer, or Hologic. This round will fund the scale-up of US and EU market access, creating a clear value inflection point for a strategic exit by 2029.
Minimum investment: 800€
Type of exit expected: M&A
Drag-along rights 
Tag-along rights
Preferential liquidation rights
Anti-dilution rights
Capital Cell's right to attend and represent investors at the Shareholder Meeting 
Tax deductions
Shareholder reporting obligations every 3 months
Aspivix publishes a quarterly report. In addition, a monthly newsletter is sent to every shareholder.
Main risks
While the technology is FDA-cleared and clinically validated, the company’s primary challenge is displacing the entrenched use of the traditional tenaculum, which is a highly commoditized and low-cost tool. Achieving the projected revenue growth depends on the successful adoption of the Carevix® “standard of care” by high-volume clinic networks and securing consistent reimbursement through Value Assessment Committees. Additionally, while the company has a strong IP portfolio of 5 patents, long-term market exclusivity will rely on the successful defense of these designs and the timely regulatory approval of the next-generation “Carevix Evo” planned for late 2027.
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APPROVED: This company has successfully passed a rigorous legal and financial analysis.
Approved by

The BioExpert Network is an independent and exclusive network of experts in the life science industry and investment. Only proposals that receive positive evaluations in innovation, science, finance... make it successfully through to the funding campaign stage of Capital Cell.
Team 
75%
Science 
81%
Innovation 
75%
Business 
74%
Our experts say
Carevix solves a real procedural problem with a simple, intuitive device, and is supported by a comparative clinical trial and real-world data.

Laura Lopez-Real
Enterprise AI Architect at AstraZeneca
A very strong team for this stage, with significant experience in medical technology, marketing, regulatory affairs, and clinical operations, as well as a proven track record to date.

Vanesa Nogales
Head of Integrated Innovation Management at Esteve
They have already obtained FDA approval and CE marking, key milestones for this type of company that help mitigate risks in their technical and regulatory frameworks.

Pleayo Tovaranonte
University of Otago Medical School
The problem
The cervical tenaculum, a century-old tool originally used as a bullet retriever for soldiers, is now employed in gynaecology and fertility for procedures like IUD insertion, curettage, and biopsies. This forceps with a sharp tooth stabilises the cervix but causes pain, trauma, bleeding, and risks cross-contamination if not sterilised.
Each year, 120M women suffer from its use, delaying care and diagnosis.
In IUD insertion, 30% of women report intense pain, limiting IUD adoption, driving to >121M unintended pregnancies globally.
Women deserve less traumatic, patient-centric instruments.

The solution
Aspivix revolutionises cervical care with its multi-patented vacuum-based stabilisers, the only clinically proven solution offering significant reductions in pain and bleeding.
· Carevix®: Single-use device, authorised in the US, Europe, U.K. and Brazil and approved for multiple gynaecological procedures, including IUD placement. Carevix reduces pain by 73% and bleeding by 83%.
· Carevix® Evo, reusable platform with disposable suction heads, designed for improved sustainability, lower cost-per-use and increased margins with its razor-razor blade model. Certification expected in 2027.

The project
Aspivix introduces a non-invasive alternative to the cervical tenaculum, improving accessibility to effective contraception.
Clinical Validation and Real-World Evidence
A Non-Traumatic Alternative to the Cervical Tenaculum
Carevix is an innovative cervical stabiliser designed to gently grasp and stabilise the cervix while straightening the cervical canal, using proprietary vacuum-based technology. Unlike the clamping mechanism of the traditional cervical tenaculum, Carevix’s approach is less traumatic, significantly reducing pain and bleeding.
Over the past years, Aspivix has established robust clinical evidence through:
· randomized controlled trials (RCT),
· real-world evidence programs (RWE),
· and routine clinical use.
The evidence demonstrates:
· statistically and clinically significant improvements in patient experience during intrauterine device (IUD) insertion, reducing pain by up to 73% and bleeding by 83%,
· high physician and patient satisfaction across multiple gynecological indications, patient satisfaction reaching 94%,
· and excellent product reliability and quality, with less than 0.014% complaint rate across more than 14,000 distributed devices.
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1. Clinically Proven Reduction in Pain and Bleeding
Aspivix completed a randomized controlled trial involving 100 patients undergoing intrauterine device (IUD) insertion in two leading Swiss university hospitals. The study compared carevix® with the cervical tenaculum, the current standard of care.
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Pain was assessed at seven stages of the procedure using a Visual Analog Scale (VAS) ranging from 0 mm (“no pain”) to 100 mm (“worst pain imaginable”), while bleeding occurrence and management were evaluated as safety endpoints. The study included:
· 48 patients treated with carevix®
· 52 patients treated with a cervical tenaculum
[image: ]
The first statistically significant differences between both groups appeared immediately after cervical stabilization, the stage where the stabilizing instrument is applied.
Key Results
· Up to 73% reduction in pain among nulliparous women (women who had never given birth)
· 53% overall pain reduction during cervical stabilization
· 49% fewer patients experiencing intense pain during IUD insertion
· 88% fewer nulliparous patients experiencing intense pain
· 83% reduction in bleeding occurrence
All results were both statistically and clinically significant, strongly supporting carevix®’s ability to improve patient comfort and procedural outcomes. In more details: Within the entire population of subjects, the pain difference between the two group was statically and clinically significant, demonstrating a pain advantage of up to 53% for patients treated with Carevix.
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For a subgroup of patients, called nulliparous patients, meaning patients who had never given birth prior to the study, a difference of pain between the two arms appeared from the stabilisation of the cervix stage. The pain difference between the two group was statically and clinically significant, demonstrating a pain advantage of up to 73% for patients treated with Carevix.
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The pain score at the IUD insertion stage was compared between the two arms of the study and demonstrated 49% less patients experiencing intense pain with Carevix than with the cervical tenaculum.
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The pain score at the IUD insertion stage was compared between the two arms of the study. For nulliparous patients it demonstrated 88% less of them experienced intense pain with Carevix than with the cervical tenaculum.
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Finally, bleeding occurrence and needs to manage the bleeding was compared between the two arms of the study, and demonstrated 83% less bleeding occurrence with Carevix than with the cervical tenaculum.
[image: ]
The results of the randomized controlled trial were published in 2023, in the prestigious peer reviewed journal Contraception.
2. Extensive Real-World Evidence (RWE)
Beyond the randomized clinical trial, Aspivix continued collecting extensive real-world evidence through post-market programs conducted in:
· 21 clinical centers
· across 9 countries
· involving more than 1,300 documented procedures (not only IUD placements)
These studies demonstrated: very high physician usability, strong patient satisfaction (94% satisfaction), high procedural success rates, and consistent clinical performance across multiple indications and healthcare settings.
This growing body of evidence further reinforces carevix®’s potential to modernize cervical stabilization and improve women’s experience during gynecological procedures globally. The results were published in peer-reviewed journals including:
· BMJ Sexual & Reproductive Health in September 2025 and the
· International Journal of Gynecology & Obstetrics in December 2025
The publications demonstrated very high levels of physician satisfaction and strong confidence in integrating carevix® into routine gynecological practice.
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Market
The market for cervical stabilisers in gynaecology is currently dominated by outdated tools like the cervical tenaculum, causing significant pain, trauma, and bleeding for patients. Aspivix addresses this gap with Carevix™, targeting a global market of 120 million annual cervical procedures, valued at €3.0 billion.
Competitors like Bioceptive and CrossBay Medical present alternatives but face challenges. Bioceptive offers a vacuum-based device but struggles with adoption due to limited clinical data and product adaptability. CrossBay Medical’s CrossGlide device, while innovative, is more complex and less user-friendly for practitioners.
Carevix™ surpasses these competitors with its multi-patented, clinically proven design, which reduces pain by 73% and bleeding by 83%, alongside its authorisation in major markets like the U.S., Europe, and Brazil. Strong partnerships, including one with Bayer Switzerland, further solidify Aspivix’s position to capture significant market share and redefine women’s healthcare globally.
Business Model
Aspivix generates revenue by selling its innovative cervical stabilisers: Carevix™, a single-use device, and Aspimotix™, a reusable system with disposable suction heads. The end-user price for Carevix™ ranges from €30 in Europe to $85 in the US. With a cost of goods sold (COGS) of €5.5 per unit, gross margins range between 74% and 93%, depending on the market and distribution channel. Revenue growth will also be driven through strategic partnerships with IUD manufacturers, leveraging their established distribution networks to accelerate market penetration.
Aspimotix is designed to further reduce the COGS per use to approximately €1, enabling margins north of 90%. This cost efficiency positions Aspimotix as an ideal solution for high-volume settings and expands opportunities to penetrate low- and middle-income country markets, broadening global access to Aspivix’s innovative solutions.
Investment round
Lead investors
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K30 ventures is a Swiss-based investor specializing in the life sciences sector. Founded in 2011 and headquartered inSwitzerland. K30 ventures targets regulated healthcare products and provides follow-up investments. Their investment portfolio includes leading companies such as Hemotune, Bottneuro, Aspivix, and Cellestia, with a focus on business models that drive sustainable value in healthcare.
K30 Ventures, former HEMEX AG (invested EUR 3.49M in Aspivix since second round). Investment of 270.000€
Use of funds
Current round
Valuation and Round Size
As planned, Aspivix is currently raising funds through its Series B2 round, structured in two phases. The first closing of Series B2 targets EUR 2M–4M. The crowdfunding campaign, targeting EUR 400k–800k, will form part of this first closing.
The proceeds from the first tranche of Series B2 will support the company’s commercial expansion in Europe and the United States, with the objective of reaching approximately USD 1.5M in annual revenue while establishing key reference sites and strengthening relationships with strategic partners.
Part of the Series B2 proceeds will also support the expansion of the product portfolio through the development of carevix evo, the next-generation platform designed to further establish vacuum-based cervical stabilization as a new standard of care. In October 2024, Aspivix secured a EUR 2.3M Swiss innovation grant supporting this development program through 2027.
Aspivix’s valuation for the Series B2 round reflects its strong clinical validation, growing market adoption, and partnerships with established players such as Bayer in Switzerland and Israel, alongside a rapidly expanding international distribution network. Aspivix also offers investors participating in the first closing of the Series B2 round a downside protection mechanism (ratchet), designed to reward early participation and protect investors.
Exit Prospects
Aspivix targets a potential exit within approximately 2–3+ years, offering investors a clear pathway to value creation. The most likely exit scenario would be an acquisition by a strategic player in women’s health, particularly global leaders such as Bayer, Cooper Surgical, Organon, or Hologic, all identified as potential acquirers.
Based on comparable transactions and the company’s positioning, Aspivix projects a potential exit multiple of 4x–7x, supported by its differentiated technology, regulatory approvals, clinical evidence, and growing commercial traction.
How and When Investors Get Their Money
Timeline: The potential exit window could open from 2027 onward and extend through 2029, depending on commercial milestones, revenue growth, and strategic partnerships achieved.
Mechanism: Investors are expected to realize returns primarily through a trade sale to a strategic acquirer. This scenario is supported by Aspivix’s FDA clearance, CE mark, growing commercial deployment, and positioning within the women’s health ecosystem.
Expected Returns: With a projected exit multiple of 4x–7x, investors participating in the current Series B2 round could benefit from substantial capital appreciation aligned with the company’s anticipated growth trajectory.
Additional Highlights
Market Opportunity: The global contraception market exceeds USD 20 billion, with IUDs representing one of the fastest-growing and most cost-effective contraceptive segments. Aspivix addresses one of the main barriers to adoption: fear of pain during insertion.
Proven Traction: carevix® was recognized among TIME’s Best Inventions of 2024 and already obtained regulatory clearances in the US, Europe, UK, Switzerland, and Brazil. The company is commercializing in 13 countries through direct operations and distribution partnerships.
Scalability: carevix evo, expected in 2027–2028, is designed as a more cost-efficient and environmentally sustainable platform enabling broader global adoption, including in low- and middle-income countries, while increasing margins and recurring revenues.
By investing in Aspivix today, investors gain exposure to a high-impact women’s health company positioned to modernize gynecology globally while offering compelling financial upside.
Similar successes
	Company
	Buyer
	Product
	Exit
	State
	Year
	Revenue Mutliple

	EndoSee Corporation
	Cooper Surgical
	Product “EndoSee”: an office-based disposable hysteroscopy system
	$44M
	Trade sales
	2014
	 – 

	Somatex Medical Technologies
	Hologic
	Tumark® family of tissue markers: biopsy site markers and localization technologies
	$64M
	Trade sales
	2021
	 4.9x 

	Safe Obstetric Systems Limited
	Cooper Surgical
	Product “Fetal Pillow”: levate the fetal head during a fully dilated cesarean section making the delivery easier and less traumatic for the mother and baby.
	$66M
	Trade sales
	2021
	 13.3x 

	Recombine, Inc.
	Cooper Surgical
	Product “Recombine Inc.”: a clinical genetic testing company specializing in carrier screening. Carrier screening is a type of genetic test performed on individuals to help predict their chances of having a child with a genetic disorder.
	$85M
	Trade sales
	2016
	 4.3M 

	OBP Medical Corporation
	Cooper Surgical
	Product “HERspec”: single-use illuminating vaginal speculums, anoscopes and laryngoscopes
	$100M
	Trade sales
	2021/2024
	 6.9x 

	Bolder Surgical
	Hologic
	Products “CoolSeal Generator” and “CoolSeal Trinity”: advanced vessel sealing and dissection tools that are used in laparoscopic procedures
	$160M
	Trade sales
	2021
	 16x 

	Acessa Health
	Hologic
	Product “Acessa ProVu system”: minimally invasive treatment for fibroids using radiofrequency ablation with advanced intra-abdominal ultrasound visualization and guidance mapping. minimally invasive alternative to hysterectomy and myomectomy
	$161M
	Trade sales
	2020
	 12.4x 

	Smiths Medical International Ltd, Wallace Product Line
	Cooper Surgical
	Products “Wallace product line”: Specialty products segment in in-vitro fertilisation (“IVF”) with for instance embryo replacement catheter
	$174M
	Trade sales
	2016
	 6x 

	ORIGIO a/s
	Cooper Surgical
	in-vitro fertilization (IVF) medical device company that develops, manufactures and distributes highly specialized products that target IVF treatment with a goal to make fertility treatment safer, more efficient and convenient
	$193M
	Trade sales
	2012
	 3x 

	Alydia Health
	Organon (Merk)
	Product “JADA”: postpartum haemorrhage (PPH) or abnormal postpartum uterine bleeding treatment
	$240M
	Trade sales
	2021
	 200x 

	Endomag
	Hologic
	Breast surgery localization
	$310M
	Trade sales
	2024
	 8.9x 

	Gynesonics
	Hologic
	Fibroid transcervical RF
	$350M
	Trade sales
	2025
	 7x 

	Teva (Women’s health)
	Cooper Surgical
	Product “Paraguard”: Copper IUD
	$1,100M
	Trade sales
	2017
	 6.5x 

	Generate Life Sciences
	CooperSurgical
	Fertility services/devices mix
	$1,600M
	Trade sales
	2021
	 6.4x 


Financial results
	 
	2026
	2027
	2028
	2029

	Expenses
	5,220
	9,173
	14,752
	22,257

	Revenues
	1,785
	7,920
	28,393
	53,649

	EBITDA
	(3,658)
	(2,591)
	8,749
	21,844

	Valuation
	–
	49
	149
	303


Please refer to business plan for the sales assumptions.
Valuation is:
1. for 2027: a average of 6.2x the Revenues
2. for 2028: a average of 6.2x the Revenues and 12.5x the EBITDA
3. for 2029: a average of 6.2x the Revenues and 12.5x the EBITDA
Next round
The Series-B2 round, planned for Q2-2026 (1st tranche) and Q2-Q3-2027 (2nd tranche), is expected to be the final financing round before breakeven and a strategic exit through trade sales. This round will focus on consolidating geographic expansion, driving commercial traction, and finalising the development and launch of our second-generation product, Carevix Evo, which will further enhance our market reach and profitability. This strategic step positions Aspivix for sustainable growth and an attractive exit opportunity.
Exit and strategy
Aspivix envisions a strategic exit through acquisition by a global leader in women’s healthcare or medical devices, such as Bayer, CooperSurgical, Organon/Sun Pharma, or Hologic. Our innovative Carevix device is poised to disrupt the global gynaecological market, making us an attractive target for companies seeking to expand their portfolio in reproductive health.
We aim to achieve an exit within 2–3 years, following the successful commercialisation of Carevix™ in key markets (US, Europe, and Brazil), along with the anticipated launch of Carevix Evo in 2028. By this point, we project breakeven and robust market traction, ensuring a compelling value proposition for potential acquirers.
With an expected 4x to 7x return on investment (ROI) based on industry benchmarks and historical acquisitions in the medtech sector, Aspivix offers investors a lucrative opportunity to combine financial returns with meaningful social impact.
Roadmap
Q2 2026
Carevix Sales Launch Germany
Launch of carevix with IUD distributor
Carevix®:
Q4 2027
Carevix® Evo FDA submission (510(k)
Market Authroisation for Carevix® Evo in the US through 510(k) following 2 Q-Sub to FDA to strengthen the regulatory pathway. The 2 Q-Sub have already been filed according to plan.
Q4 2026
Carevix® Rollout Milestone
Extending distribution network within 4 additional countries
Q3 2026
Carevix Sales Launch in Vietnam
Q3 2026
Carevix Sales Launch in Saudi Arabia
Our team
Aspivix was founded by a multidisciplinary team combining expertise in engineering, medical devices and business management. The company now counts 15 employees, with more than 60% women. Commercial capabilities were strengthened with a 3-person US commercial team, 1 sales representative in Switzerland and 1 person dedicated to the international distributor network. Aspivix also benefits from a strong advisory network including Dr. Susan Nicholson, former VP Women’s Health at J&J.
Management team
Mathieu , CEO

Mathieu HORRAS, 49, CEO at ASPIVIX, holds an engineering diploma from Grande Ecole (ParisTech), 2 additional MSc in product engineering (Cranfield University and Ecole Nationale Supérieure du Pétrole et des Moteurs – IFP School) and graduated from an MBA at INSEAD and the Wharton Business School. Prior to ASPIVIX, he has gained 16-year international corporate experience through several geographies (France, UK, Brazil, Japan, Singapore, and Switzerland), as an R&D Manager, a Global Marketing Product Manager, Business Development Manager and Director of Global Marketing at Radiometer ApS (worldwide leader of blood gas analysers), a DANAHER company.
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Julien Finci , Chief Technical Officer

Julien FINCI, 44, CTO at ASPIVIX, is a Micro technology & Photonics engineer graduated from the Ecole Polytechnique Fédérale de Lausanne (EPFL) in 2008 and certified in project management (CAPM). Over 8 years, through a DANAHER company - Radiometer Medical ApS - he has been project leader for medical device developments. In his role, he drove new technology development for non-invasive measurement of transcutaneous oxygen and carbon dioxide in the blood. Since 2017, Julien is leading the R&D development of ASPIVIX.
[image: linkedin]
Dr. David Finci , Chief Medical Officer

Dr. David FINCI, 49, CMO at ASPIVIX, is a Medical Doctor, working in his private medical office in Geneva. He was until 2013 Senior Registrar at the Cantonal Hospital of Fribourg. Swiss Board Certified (FMH) in Gynecology and Obstetrics, graduated from the Medical School University of Geneva in 2004. David was resident at the HUG (Geneva University Hospital) working at the department of Prof. Dubuisson where he received an extensive training in surgical gynaecology. He holds a European Interuniversity Diploma of gynaecological endoscopy.
[image: linkedin]

Key team members
Ikram Guerd
Chief Marketing Officer
Mauro Rinaldi
Head of Regulatory Affairs and Quality Assurance
Advisors
Dr. Susan Nicholson
Chairwoman of the Board of Directors
Keren Leshem
Director of the Board
Jessica J. Federer
Advisor to the Board of Directors
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Proven in Clinical Environment and in Practice.
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Clinical Publications

Publication #1: Multi-centric single-blinded randomized controlled trial (2 centers)
* Study Status: Completed (100 patients)

L4 L
* Publication Status: Done (March 2023)
a s p I v I X * Title: “Safety and efficacy of a suction cervical stabilizer for intrauterine contraceptive device
insertion: Results from a randomized, controlled study”
* Journal: Confraception (Peer-reviewed)
*  Main Outcome: pain reduction by up to 73% (nulliparous patients) and bleeding reduced by 83%.

* Read it: https://www sciencedirect.com/science/article/pii/S0010782423000665

Gynecology. Now modern.

Publication #2: Real World Evidence (Sweden, 1 center)

* Study Status: Completed (72 patients)

* Publication Status: Done (March 2023)

* Title: “Real world performance of an atraumatic cervical stabiliser for intrauterine device insertion:
single centre observational study”

* Journal: BMJ Sexual &Reproductive Health (Peer-reviewed)

* Main Outcome: 93% completion rate of procedures using Carevix alone. 99% overall patient
satisfaction and 74% participants reported the procedure to be more comfortable or less painful
than expected.

* Read it: https://sth.bmj.com/content/early/2025/09/15/bmisrh-2025-202949.full

Publication #3: Real World Evidence (9 countries, 21 centers)
* Study Status: Completed (1,123 patients)
* Publication Status: Done (December 2025)
* Title: “Safety and efficacy of a suction cervical stabilizer for IUD insertion: Results from a multicenter
post-marketing study"
* Journal: International Journal of Gynecology & Obstetrics_(Peer-reviewed)

conTocT@ospivix.com * Main Outcome: 94% overall patient satisfaction, 73% participants reported the procedure to be
.. more comfortable or less painful than expected.
WWW.AspIviX.com * Read it: https://obgyn.onlinelibrary.wiley.com/doi/10.1002/ijgo.707182af=R
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Prospective Randomized Controlled Trial

Lausanne University Hospital (CHUV)
University Hospital Geneva (HUG)

8 hormonal and non-hormonal 1UDs
BAYER: Mirena, Kyleena, Jaydess, NOVAT 380
MONALISA: NT Cu380 mini, NT Cu380, CuT 380A , CuT 380A QL

Primary Endpoint: VAS pain scores CAREVIX vs. standard
TENACULUM at 7 stages of the IUD insertion procedure with
Intention To Treat (ITT) analysis

~50 patients per arm (singled-blinded, randomized controlled frial).

Patients were not compensated for participation fo the study

o=@

Results presented at:
+ European Society of Gynecology and Reproductive Health
(ESCRH) Congress in Ghent, Belgium, 2022

« International Royal College of Obstetrics & Gynecology (RCOG)
Congress in London, UK, 2022

+ 30th World Congress on Controversies in Obstetrics, Gynecology
and Infertility (COGI), The Netherlands, 2022
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